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To create affordable housing

opportunities for North Carolinians 

whose needs are not met 

by the market.

Our Mission

www.nchfa.com



More than 100,000 home buyers across N.C.

www.nchfa.com



 Helps first-time and MOVE-UP buyers

 Competitive interest rates

 Downpayment assistance available

 Use with Conventional Freddie Mac or Fannie Mae 

HFA loans and GOVT (FHA, VA, & USDA) loans

 Can be combined with Mortgage Credit Certificates 

(for first-time buyers)

www.nchfa.com

N.C. Home Advantage Mortgage™



 Principal residence in NC

 Annual qualifying income ≤$92,000* 

 43% DTI 

 Minimum credit scores 640 (660) for new 

never occupied MFG homes

 Conv. Borrowers ≤ 80% AMI get CHARTER 

LEVEL PMI – lower PITIM

*Income Limits will change late spring 2021

www.nchfa.com

Eligible Buyers



 3% CONV of loan amount, 3% or 5% GOVT 

 $8,000 for FTHB with NC 1st Home Advantage 

Mortgage Down Payment

 Deferred, 0% interest for 15 years

AND EVEN BETTER!!!---

 Completely forgiven at year 15 

 Reduced by 20% per year in years 11-15

www.nchfa.com

Down Payment Assistance 



 Borrowers ≤ 80% AMI per Freddie Mac

 Repeat buyers or FTHB

 97% LTV – available for repeat buyers

 3% DPA 

 CHARTER LEVEL PMI! – Reduces PITIM

 Lower Interest Rate

www.nchfa.com

FMAC Conventional HFA Advantage



Home Possible Income Limit Tool

Area Median Income - AMI
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Income 

Limit

≤ 80%

≤ 50%

https://sf.freddiemac.com/working-with-us/affordable-lending/home-possible-eligibility-map

https://sf.freddiemac.com/working-with-us/affordable-lending/home-possible-eligibility-map


 New or previously owned single-family 

homes (stick built or modular)

 New manufactured homes with 660 credit 

score (FHA, VA, USDA only)

 Townhouses, investor approved condos 

 Duplexes – buy both sides – FHA only

www.nchfa.com

Eligible Properties



FLASH QUIZ

Borrower MUST be a First Time Homebuyer 

to use the NC Home Advantage Mortgage.

FALSE!

Qualifying Income includes income 

from ALL occupants.

FALSE!



CPLP – Community Partners Loan 

Pool
• CPLP – provides up to 20% DPA, prefers new 

construction (max $30,000)

• Borrowers must use family income ≤ 80% AMI 

• Can only be referred through a Partner

• https://www.nchfa.com/homeownership-

partners/community-partners/current-community-partners

• 8 hours HBE required

• Allow 6 days from approval to close.

• Experts at NC Housing Finance Agency – Josh or Rich  

jdburton@nchfa.com or rylee@nchfa.com

114/20/2021

https://www.nchfa.com/homeownership-partners/community-partners/current-community-partners
mailto:jdburton@nchfa.com
mailto:rylee@nchfa.com


NC 1st Home Advantage Down 

Payment ($8,000)

*Applies only to the NC 1st Home Advantage Mortgage

 Family Income compliant –

Varies by County & Family 

size*

 Sales Price Limit $290,000* 

– will change late spring

 First Time Homebuyer or 

meets exceptions*

 Cannot be used with MCC*

 CAN be used to help pay 

closing expenses

 OR Pay off Conv Mortgage 

Insurance



 UNBELIEVABLE help for FTHBs!!!

 Allows homeowner to claim 30% of mortgage 

interest – up to $2,000 – per year as CREDIT on 

federal taxes (up to 50% for new homes!)

 Can still claim remaining 70% (or 50%) as 

deduction

 Can be used for qualifying

 Do NOT have to itemize to get credit
www.nchfa.com

Mortgage Credit Certificates



FLASH QUIZ

• ONLY FTHB are eligible for the NC 1st

Home Advantage $8,000 and the NC 

Home Advantage Tax Credit (MCC).

TRUE
• You Can combine the MCC and the NC 1st

Home $8,000.

FALSE



 Statewide lender network – Borrowers apply 

through approved lenders

 Quick approvals, quick closings
www.nchfa.com

Our programs are easier than ever! 



Go to www.nchfa.com - click on Lenders 

Contact us: 

Bill Hobbs, Lender Liaison:  bhobbs@nchfa.com

Jane Cavanagh, Training Coordinator: jane@nchfa.com

Nicole Wivell, Underwriter: nmwivell@nchfa.com

Donna Pruitt, Senior Underwriter: dmpruitt@nchfa.com 

Amber Smith, Underwriter: ansmith@nchfa.com

Raj Patel-Howard, Underwriter: rphoward@nchfa.com

Justin Cuevas, Underwriter: jacuevas@nchfa.com

Lori Purser, Underwriter:  lgpurser@nchfa.com

Margie Rivera, Lender/OLS helpdesk  mbrivera@nchfa.com

Rob Rusczak, Manager Home Ownership:  rob@nchfa.com

www.nchfa.com

Learn more…



Leading the Future of Home
Affordable Products Solutions hosted by NC REALTORS

April 21, 2021
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Speaker Introduction

James manages relationships with 

lenders, housing finance agencies, 

housing intermediaries and other key 

stakeholders on behalf of Freddie Mac, 

to educate and better serve, well 

deserving  families.

Affordable Lending Regional Manager

James Hall

Email: James_Hall@freddiemac.com  

Insert photo here
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Making Home Possible for 
50 Years

• Freddie Mac was chartered by Congress in 1970 and 
operates in the Secondary Mortgage Market

• Mission to promote liquidity, stability, and affordability in 
housing – nationwide, in all economic conditions

• Community mission

– Stabilize communities

– Prevent foreclosures

– Expand credit responsibly

– Educate future homebuyers and counsel homeowners

– Support affordable rental housing

• Three main business lines

– Single-Family (1- to 4-unit for-sale properties)

– Multifamily (5+-unit for-rent properties)

– Capital Markets



4

Leading the Future of Home

Insights

Insights through research studies, thought leadership, 

speaking opportunities, expert contributions and data 

to position our clients and partners for success.

Education

Events, training and financial literacy curricula to help 

better prepare borrowers for homeownership and to 

promote responsible and sustainable behaviors.

Mortgage Products

Mortgage offerings that meet borrower needs and 

opportunities, now and in the future, to include: low 

down payment options, energy-efficient properties, 

factory-built housing and renovation mortgages.

Business Solutions

Services, resources, tools and technologies that enable 

ecosystem professionals to serve as trusted advisors 

and to select the best possible option for their borrower.
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The Affordable Ecosystem

It takes many hands to 

make home possible. 

Partnership and 

collaboration across the 

affordable ecosystem are 

critical to drive business 

opportunities and make the 

dream of home a reality for 

families.

Mortgage & 
banking 

executives

Loan 
officers

Real estate
professionals

Housing
counselors

Housing 
finance 

agencies

Non-profit
organizations

Builders &
developers

Appraisers

Local
governments

State
governments
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Working with HFAs 

• Freddie Mac provides HFAs with a source of liquidity and supports their service to low- and 

moderate-income borrowers

• Launched HFA Advantage® mortgage, our enhanced product for housing finance agencies, which 

includes:

– 97% LTV, 105% TLTV (1-unit)

– HFA income limits in lieu of Home Possible® Area Median Income limits

– HFA determines homebuyer education requirements

– Credit enhancement options including Charter-level mortgage insurance coverage

• Engage with master servicers who have relationships with smaller state and local HFAs 

• Contact your state or local HFA for program details
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HFA Role and Impact

• For over 50 years, housing finance agencies (HFAs) have played a key role in the nation’s 

affordable housing ecosystem

• HFAs serve low- and middle-income households, first time homebuyers, and other specialty 

segments 

• HFAs have delivered more than $450 billion in financing for the purchase, development, and 

rehabilitation of more than 7 million affordable homes and rental apartments

Source: NCSHA- State Housing Finance Agencies: The 

Center of the Affordable Housing System
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HFA Advantage® Mortgage 

High loan- to-value (LTV) 

conventional offering 

that’s an excellent 

alternative to FHA 

lending requirements and 

mortgage premiums.

Adopts the requirements 

of Home Possible® but 

with added flexibilities for 

HFAs.

One-unit primary residence

Purchase and no cash-out refinancing

Maximum 97% LTV and 105% 
total loan-to-value (TLTV ratios)

Loan Product Advisor® manual UW or 
alternative UW process subject to prior approval

No reserves required

Income limits established by the HFA

Available to first-time homebuyers, 
repeat buyers, & borrowers 
seeking no cash-out refinances

Flexible funding options for down 
payment and closing costs

Flexible MI options available
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HFA Advantage® Mortgage –
Mortgage Insurance

LTV Ratio
HFA Advantage Mortgage 

Insurance Coverage 
(Fixed rate only)

Standard Mortgage 

Insurance Coverage
(Fixed rate, term >20 years)

Greater than 80% up to 85% 6% 12%

Greater than 85% up to 90% 12% 25%

Greater than 90% up to 95% 16% 30%

Greater than 95% up to 97% 18% 35%
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HFAs Reach Underserved Borrowers and Markets
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HFAs Often Lead in Serving Borrowers of Color



Supporting Your Business with 
Freddie Mac Resources
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Real Estate Professional Resource Center

• Online resource center to help Real 
Estate Professionals grow their 
business with first-time homebuyers, 
low to moderate income buyers and 
within growing diverse communities

• Learn industry trends, inform on key 
topics that drive business and  
empower their clients

• Subscribe for news, events, thought 
leadership and resources

Visit:  SF.FreddieMac.com/working-with-us/real-estate-professionals/overview
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CreditSmart ® Financial Education

The CreditSmart® curriculum offers financial 

education modules to meet the diverse 

homeownership needs of consumers. It 

features topics such as credit, money 

management, homeownership, foreclosure 

avoidance and more.

• Free, online program on a flexible, interactive platform 

designed to be accessible from multiple access points

• Multi-lingual options available

• Also offered through webinars and in-person 

workshops (where available)

VISIT: SF.FreddieMac.com/working-with-us/creditsmart/overview/

Prepare future 

borrowers for 

sustainable 

homeownership

Use CreditSmart 

workshops to gain 

entre to community 

partners and future 

homebuyers
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CreditSmart® Homebuyer U

• Available as a self-paced, online program that fulfills 
first-time homebuyer education requirements for 
obtaining a Home Possible® or HomeOneSM mortgage

• Six modules, each focused on a learning principle 
including credit, money management, and how to 
sustain and preserve your home purchase investment

• Interactive presentation of material including 
knowledge checks, ability to start/stop, videos, and 
voiceovers to provide a user-friendly experience

• Offered in English only

VISIT:  http://www.freddiemac.com/CreditSmart/HomebuyerU

Homebuyer U is a part of the CreditSmart ® suite that focuses on homebuyer education:

http://www.freddiemac.com/CreditSmart/HomebuyerU
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• YOU are the critical link to helping well 

qualified homebuyers achieve their 

homeownership objectives:

– Provide access to credit; originate loans to the full 

extent of Freddie Mac’s credit box

– Utilize your mortgage finance expertise 

– Explain the process and dispel the 20% down 

payment myth

– Identify and match available financial resources in 

your area (government, nonprofit, private 

sources) with a sustainable mortgage solution

– Take advantage of Freddie Mac training and 

resources for yourself and your borrower

• Homebuyer dream realized—and more 

business for you—if you know your market 

and where to find those affordability gap 

solutions

YOU Are the Critical Link

Freddie Mac is here to help! 



Thank You



Solutions for Attainable and 
Sustainable Affordable 
Homeownership

Dennis Smith

Affordable Lending Manager
Single-Family Client & Community Engagement



Community Land Trust 
Mortgages (CLT)



Community Land Trust Mortgage Eligibility

Your Choice for Shared Equity Homeownership

© Freddie Mac  |  3

Eligible Property Types

Must be an eligible borrower 

under the CLT’s program 

requirements

1-unit primary residence that 

is not a manufactured home

Eligible Borrower Types Eligible Mortgages

• First-lien, conventional 

fixed-rate mortgages only, 

including Home Possible

• Purchase

• No cash-out and 

cash-out refinance 

Community Land Trust Mortgages

Community land trusts create and preserve affordable homeownership opportunities by retaining ownership 

of land and leasing it under a long-term ground lease to homebuyers who purchase the improvements on 

the land (typically, houses) at prices below market rates. 



Freddie Mac  |  Do Not Distribute

Community Land Trusts in North Carolina
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Community Land Trust County

Asheville-Buncombe Community Land 

Trust

Asheville and Buncombe

Cape Fear Community Land Trust, Inc. New Hanover

Community Home Trust CLT Orange

Durham Community Land Trust Durham

West Side Community Land Trust Mecklenburg

Cape Fear Community Land Trust New Hanover



Freddie Mac  |  Do Not Distribute

Preserving Affordable 
Homes Long-Term with 
Community Land Trust 
Mortgage

▪ Bolsters affordable homeownership opportunities

▪ Preserves housing affordability for the next owner

▪ Expands lending opportunities in support of shared 
equity mortgages

▪ Simplifies lender evaluation of subsidy providers, 
underwriting, and the appraisal process

▪ Helps ensure that homebuyers are prepared for 
successful homeownership

▪ Promotes collaboration to help borrowers who fall 
behind on their mortgage payments



CHOICEHome® Mortgages 



Freddie Mac  |  Do Not Distribute
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Freddie Mac  |  Do Not Distribute

CHOICEHome

A residentially styled and constructed home that exceeds the aesthetic and 

features of many other HUD Code manufactured homes

▪ A target “all-in” home price from $175,000 to $250,000 –well below that of 

the average site-built homes

▪ Parity in financing with site-built homes

▪ An appealing option for many who have been priced out of the site-built 

market and/or have not previously considered factory-built housing

8



Freddie Mac  |  Do Not Distribute

CHOICEHome Features

9



Freddie Mac  |  Do Not Distribute

▪Conventional site-built financing for real-property, 

factory-built homes 

▪ Up to 97% LTV for qualifying homebuyers

▪ Loan terms up to 30 years

▪Features comparable to site-built homes

▪Homes eligible for CHOICEHome financing must 

meet Freddie Mac-approved specifications. They  

• provide quality, durability and stability

• are energy efficient

• allow for customization

• blend into any site-built community

10

Why Freddie Mac CHOICEHome Financing?

Factory-built homes eligible for CHOICEHome 
financing are identified with a CHOICEHome 
label indicating it meets prescribed 
specifications



CHOICERenovation® Mortgages 



Freddie Mac  |

DID YOU KNOW?
Today’s Housing Supply is aging.

*Based on the nation’s 137 million homes; Harvard Joint Center for Housing Studies



Freddie Mac  |



Freddie Mac  |



Freddie Mac  |



GreenCHOICE® Mortgages 



Freddie Mac  |



Freddie Mac  |
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Freddie Mac  |



Freddie Mac  |

Benefits of CLT’s, CHOICEHome, CHOICERenovation and 

GreenCHOICE Mortgages

• Expand the pool of affordable homes to show your clients

• Give clients confidence to be open to a home’s potential, see beyond its 

existing state

• Increase sustainable homeownership opportunities

• Contribute to improving home values and your community



Loan Programs

Enjoy the    
Benefits of

HOMEOWNERSHIP!



*VA loans subject to individual VA Entitlement amounts and eligibility, qualifying factors such as income and credit standards, and property limits. Fairway is not affiliated with any government agencies.
These materials are not from VA, HUD or FHA, and were not approved by VA, HUD or FHA, or any other government agency. These materials are not from VA, HUD or FHA, and were not approved by VA,
HUD or FHA, or any other government agency. **USDA Guaranteed Rural Housing loans subject to program stipulations and applicable state income and property limits.

Our Way is the FAIR Way
We keep the process as simple as possible by:

• Providing application options — in person, over the phone, securely online or through ourmobile app

• Offering loan options to meet your financial needs andgoals – Purchase, Refinances, Renovation & Reverse

• Helping you make informed decisions by educating you about your loan options

• Guiding you through the entire loan process from the application to closing andbeyond

• Continuous communication throughout the key milestones along the way

Fairway offers a wide range of financing options, including:

• Fixed-rate and Adjustable-rate mortgages (ARMs)

• FHA, VA*, Conventional, and Rural Housing Program (USDA)** 

• Loans for first-time homebuyers including 

• Various DPA and MCC options in our strong partnership with NCHFA and local DPA Agencies

• 0% down payment options with Rural Housing Program(USDA)**

• Jumbo financing with multiple investor options



CONVENTIONAL Freddie Mac Overview

Down Payment Requirements

Primary Residence
• As little as 3%.
• 20% or more, you can avoid private 

mortgage insurance (PMI)

Second/Vacation Home:  10%

Investment: 15% - 25% based on property
type and unit count.

Maximum mortgageamount
• North Carolina: $548,250 for a one-unit

• Camden, Pasquotank, Perquimans
Counties: $625,500 for a one-unit

•Higher amounts may be available for  
multi-unit properties

*Loan-to-Value (LTVs) and Combined Loan-to-Value (CLTVs) may vary by loan amount.

PMI
• PMI is based on credit score and down  

payment
• 2 years minimum to drop at 78% of original 

value or 80% with a new appraisal
• Reduced premiums with some programs

Seller concessions
• 9% for LTV/CLTV* ≤ 75%.
• 6% for LTV/CLTV75.01%–90%
• 3% for LTV/CLTV > 90%
• Investment properties have a maximum 2%  

concession



CONVENTIONAL Freddie Mac Overview (CONT.)

Gift funds
• Gift funds are allowed for the down  

payment or closing costs
• Acceptable Donors:   

• relative  related by blood, marriage, 
adoption or legal guardianship.

• fiancé, fiancée, or domestic partner
• Ease of transfer – wired to the attorney 

at the time of closing.

Miscellaneous
• No sales price restrictions
• No income restrictions except for specialized 

programs
• No location restrictions

Qualifying
• Ratios determined by automated underwriting 

system Loan Prospector (LP)
• Student Loans:  .5% of balance or IBR plan

Credit scorerequirements
• Fairway requires a minimum 620 FICO 
• No score options are available for Borrowers 

lacking traditional credit



INTRODUCING:      Home Possible and HomeOne

Home Possible

• 620 minimum score
• Homeownership counseling required for 

FTHB
• Income limit < 80% AMI for property 

location
• 3% down payment (5% for No FICO score)
• Reduced PMI coverage
• Primary residence only
• No Manufactured homes
• Non-Occupant Co-Borrower allowed
• Reserves determined by LPA

HomeOne

• 620 minimum score
• Homeownership counseling required for FTHB
• NO income limit 
• 3% down payment 
• Normal/customary PMI coverage
• Primary residence only
• No Manufactured homes or 2-4 Unit Properties
• Non-Occupant Co-Borrower NOT allowed – All 

borrowers must reside in the home.
• Reserves determined by LPA



Program Highlights:



Maximizing Assistance Options:  Say Whaaat?
BASE LOAN PROGRAMS

USDA: 0% down 
• Income Limits based on family size 
• Household income considered
• 41% Max DTI Ratio
• Reserve requirement
• .5% Student Loan Payment/IBR
• Reduced USDA fee in PITI
• Guarantee fee 

FHA:  3.5% down
Conventional:  3% down
VA:  0% down 

Base eligibility requirements must be met for all loan programs.

Processing times vary between programs and Agencies.

Other North Carolina DPA Options

• House Charlotte – up to $17k
• City of Concord – up to $7,500
• Town of Davidson – up to $10k ($15k for Davidson Public Service Employees)

• City of Gastonia – up to $10k
• City of Greensboro – 20% of purchase price up to $10k
• City of Kannapolis – up to $5k
• City of Monroe – 10% of purchase price up to $7,500
• Guilford County Homebuyer DPA:  lesser of 20% of price up to $10k
• Mountain Housing Opportunities – up to $40k
• NC Realtor Housing Foundation Grant - $1k
• BorrowSmart – up to $1,500
• Unifour Consortium – 20% of purchase price up to $30k
• CPLP – 20% of purchase price up to $30k

Each program has it’s own set of income limits, sales price limits, property eligibility and other qualifying requirements.

Underwrite to the most restrictive program.



Finance the home of your dreams and include the cost of the renovations!  Replace your roof, plumbing and 
electrical or add new flooring, repaint and update your kitchen and bathrooms.  Create an outdoor living 
area to make all your neighbors GREEN with envy.  At Fairway Independent Mortgage Corporation, we will 
help you find the right loan option to fit your needs.





Karen D. Moravus
Branch Sales Manager  

NMLS # 447961
704-918-6000

Karen.Moravus@fairwaymc.com  

www.karenmoravus.com

Copyright © 2020 Fairway Independent Mortgage Corporation. NMLS ID 2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter into an  
agreement. Not all customers will qualify. Information, rates and programs are subject to change without prior notice. All products are subject to credit and property approval. Not all products are  
available in all states or for all dollar amounts. Other restrictions and limitations may apply. Equal Housing Lender. NC License Number I-159621. SC License Number MLO-447961. 
Fairway Independent  Mortgage Corporation NMLS Entity ID #2289 (http://nmlsconsumeraccess.org/EntityDetails.aspx/company/2289).
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